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In this issue of Property News:
•   Choosing the right agent
•   Vincentia property sells in one day
• Renovating your rental

7 Egmont Place, Vincentia, sold by Robert Zuzic
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LETTER FROM  
THE PRINCIPAL

Dear Readers
Our local market continues to 

perform strongly. Recently we sold 
a property in only one day for the 
asking price! To find out more about 
the key factors to this successful 
sale, please see our page 3 story.

There are many things to consider 
when selling your property. For 
example, what method of sale should 
you use - private treaty or auction? An 
experienced professional agent can 
help you make the right decision. Our 
page 2 article in this issue gives you 
some tips on how to choose the right 
agent. 

If you have an investment 
property remember it is important 
that it is maintained. We have some 
helpful tips on renovating your rental 
in our page 4 story.

If you are thinking of selling or 
buying property, please give us a 
call or drop in to see us at the office 
today.
Kind regards,
Greg Walsh
Principal

Step 1: Research
If you haven’t previously engaged a 

real estate agent, a great starting point is 
to talk to anyone you know who has sold a 
property. Here are some questions to ask: 
1. Who sold their property?
2. Did they get the price they wanted for 
the property? If not, why not?
3. Would they use this agent again? Why/
Why not?

Another useful research activity is 
reviewing recent local sales of properties 
similar to yours and contacting the agents 
who sold those properties. As well as 
providing you with information about the 
local market, talking to these agents will 
help you to decide on the one with whom 
you feel you have the right rapport and 
trust. 
Step 2: See Agents in Action

After doing some research you may 
have a list of a few agents that sound like 
they may be ‘the one’. So getting out an 
and about, seeing these agents in action 
may help you with the decision making. 
Find out what local properties they are 
currently selling, and when their next open 
inspection is. Go along and check them 

Choosing the
right agent

4 steps to finding the best person 
to sell your valuable asset

out. When they greet you at the front door, 
is there an immediate rapport? Listen to 
the way they speak about the property, are 
they presenting the property in the best 
way? When asking questions about the 
property, are their responses more than 
satisfactory? What is your sense regarding 
how they would negotiate on behalf of you, 
the seller? 
Step 3: Remember the goal

While rapport is important, remember 
that this is a business relationship, with 
both parties hoping to benefit from a 
successful result. So do your due diligence, 
inquire about the agent’s experience, ask 
about the costs associated with using 
their services. 
Step 4: Be realistic with pricing

Finally, one of the key aspects of selling 
your property is setting the correct price 
guide. Listen carefully to the prospective 
agent’s reasoning behind their suggested 
price guide. Does it sound reasonable? 
How does it stack up with the research you 
have done on  the sale prices of similar 
local properties? An agent who suggests 
a price that seems unrealistically high may 
not be the best person to sell your home. 

When you’re selling your property, you 
want the experience to be as pleasant 
and profitable as possible. Choosing the 
right agent to help you is a big step along 
the way to achieving these two goals.

An agent can offer expert help in 
various areas, from giving you tips as 
to how to present your property for 
the market to advising you about the 
price that is most likely to achieve a  
successful sale.

4 steps to finding 
the right agent to 
sell your property
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Vincentia property sells in 
1 Day for the asking price

The property market is not only 
recovering, it’s surging. Buyer demand 
is outstripping supply. Prices are going 
up and properties are selling fast. While 
this is great news for property owners, 
many buyers are missing out.

But in a fast-pasted and frenzied 
market, is there a way to better balance 
a meeting point between seller and buyer 
so that both sides can achieve their  
property goals? 

To some extent, yes, and it’s through an 
experienced and local agent with a strong 
database of property stock and interested 
buyers so that both sides have a greater 
chance of achieving success.

This was the case for 7 Egmont Place, 
Vincentia, sold by property consultant 
Robert Zuzic of Oz Combined Realty in just 
one day at its asking price. 

Robert shares more about this 24-

hour super-sale: “The buyer missed out on 
another property in the street but because 
he was on the Oz Combined Realty’s 
database he had another chance and this 
time he was successful.”

So by Robert keeping in contact with 
the buyer who was on the Oz Combined 
database, the buyer was able to secure 
7 Egmont Place just one day after the 
contract came in.

This time that buyer didn’t miss out,  
although unfortunately other keen buyers 
did. As we saw with 7 Egmont Place, 
although there was high interest in the 
property, the buyer managed to seal the 
deal by being on Oz Combined Realty’s 
database, which enabled Robert to stay in 
touch as things quickly progressed.

Needless to say, the owner was thrilled 
to sell in one day!

Robert shares more: “What we’re 

seeing right now is that the market 
has risen dramatically and demand is 
outstripping supply. A strong property 
market means record prices. We have a 
database of purchasers ready to go. We 
need similar properties urgently.”

With the property market showing no 
immediate signs of slowing down together 
with the local area median price rising in 
the past three months, if you’re a property 
owner we’d love to hear from you. 

If you’re on the other side of the 
negotiation table, as a keen buyer tired 
of missing out, make contact today. We’d 
love to hear more about your property 
goals and needs and add you to our 
database so that you don’t miss out, 
because things are moving fast.

Sold by
Robert Zuzic

7 Egmont Place
Vincentia



Huskisson - 4/74 Owen Street
Sanctuary Pt - 114A Macleans Pt Rd

rentals@ozcomrealty.com.auwww.ozcomrealty.com.au 

If you would like to rent your property without the 
fuss then call our property management team of 
experts and rest easy! 

Oz Combined  
Realty look after 

your property as if 
it is their own!

LEASED!

4443 3222 or 4441 6033

RENOVATING 
YOUR RENTAL
By offering a rental property in good condition 
you are more likely to attract the right tenants 

There are three major advantages 
to spending some time and money 
preparing your property before you offer 
it to tenants. 
1. A property in good condition will   
achieve a higher rental figure than one 
that is fit for occupation but in need of a 
fair bit of TLC.
2. It will be more likely to attract a better 
quality tenant, who will look after it.
3. By carrying out some renovations and 
keeping your property in good condition, 
you will maintain and increase its value, 
always an advantage if you plan to sell 
down the track. 
Areas to renovate

The main rooms to consider 
for renovation are the kitchen and 
bathroom. If these are old, tatty and 

badly maintained and equipped, your 
property is unlikely to be attractive to 
good calibre tenants. 

It’s worth renovating or replacing 
these rooms and not in the cheapest way 
possible, either. While you don’t have to 
buy the latest designer equipment, make 
sure you’re getting good quality, or it will 
soon be worn out and need replacing 
again. 

New carpet also makes a big 
difference to the appearance of a 
property but you don’t have to spend 
a king’s ransom on it. Rather than 
purchasing something plush it’s better 
to buy standard, medium grade carpet 
in a neutral shade and add some high 
quality padding underneath. This helps 
the carpet to last longer and gives it that 

plush feeling without the extra cost.  

A coat of paint in a light, neutral 
colour is another good way to freshen up 
a property. If you use the same colour 
throughout, you will find it easier in the 
future if you need to spot paint.

Getting organised
If you decide to renovate, you’ll want 

it done as quickly as possible, in order 
to get tenants in. That’s fine if you’re 
able to do the work yourself but, if not, 
you’ll need to make sure you have things 
organised. Work out the order in which 
the work needs to be done and try to 
line up the necessary tradespeople 
accordingly. 

Once this is all done you can take 
in your tenants, sit back and let your 
newly renovated property work for you.


